
WEEKLY ACHIEVERS REPORT
(Details below are for week ending on the Saturday preceding each Monday reporting Session)

Name:  ……………………………………………   TID#:  ……………… Ph:  ……….……

Week Ending (Saturday) Date: …………..………

Current Brain Food Book: ………………………………………………………………………..

CD’s listening to:  …………………………………...…………………………………………….

Personal Customer Pts: ……………... Total Team Customer Pts: ………………...…….…

Total New IBO’s
Customer Count Past week 1 week 2 week 3 week

Leg 1 …………….. …… …… …… ……

Leg 2 …………….. …… …… …… ……

Leg 3 …………….. …… …… …… ……

Leg 4 …………….. …… …… …… ……

Leg 5 …………….. …… …… …… ……

Leg 6 …………….. …… …… …… ……

PAST WEEK ACHIEVEMENTS
No. of Piques …………………………. No. of 1on1 Presentations …….……………

No. of 3-Way Calls …………………… No. of PBR’s ………………………….……….

GOALS FOR UPCOMING WEEK
No. of Piques ……    No. of 1 on 1 Presentations …...    No. of PBR’s ……

Openline IBO’s in last 4 weeks already qualified …………………

Openline IBO’s in last 3 weeks not yet qualified …………………

Non-Openline IBO’s in last 4 weeks already qualified …………………

Non-Openline IBO’s in last 3 weeks not yet qualified …………………

Time spent on your business (approx hours)………………
(Piques, 1 on 1, PBR, Customer Calls – do not include attending open BOM or Training Meetings)
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