Defeat Low Self-Esteem To Boost Recruiting Success
 By Lisa Kitter - Personal Empowerment Specialist
 ==================================================
 

 Getting Out Of Your Own Way
 *******************************************************************************************
Are you finding that your prospects fail to follow through after they say that they will enrol or look at your opportunity in more depth?
 

Could your low self-esteem be the culprit? 

 

Low self-esteem is unconsciously broadcast through body language and word inflections. 

Prospects shy away from doing business with or trusting you if they subliminally pick up on these signals. 

 

When you develop better self-esteem, you're making the best possible investment in your own success. 

No matter how confident you are, there's always something wonderful
waiting to be discovered within yourself.

The power of self-esteem is arguably the most important factor in reaching our full potential in business, as well as the rest of our lives. 

Before we can develop or improve our prospecting, leading, training, recruiting skills and fundamentals, before we truly can start to achieve, we must believe that our value is worth improving.

As a business builder and confident prospector, you help people 
develop and follow their dreams. 

In direct selling we have the opportunity to dream big and to actually achieve that vision with effort, persistence, consistency and self-development. 

We work in an industry where we can achieve extremely high incomes, but only if we truly believe in ourselves, if we understand ourselves and accept that we are worthy of great achievement.

 *******************************************************************************************

Discovering Self To Find Esteem
Direct selling challenges us to delve deep inside of ourselves and find out who
we really are. 

We must acknowledge and expand our good qualities. 

For many of us, these are uncharted waters and can be frightening. Finding 
ourselves is hard because our society is so distracting and allows us to live outside of ourselves without ever really coming to grips with who we are.

Many people get started in their own home-based opportunity and soon 
issues such as deserve, leadership, prosperity and self-esteem begin to 
surface.
Prospecting and influencing others becomes a frustrating experience 
because they lack the assurance that comes with acknowledging the verity of 
their personal worth. 
              

Here are some ideas that can help you to more fully come to grips with yourself and allow you to succeed.

¥ Focus on the abilities you do have instead of strengths you         don't have.
List as many of your strengths as you can think of. 

Post this list where you will be able to review it daily. 

Sometimes others can see our strengths more easily than we can. 

Ask some of your closest friends to list three or four things they like most about you.

You may be surprised at the things they come up with that you entirely miss.

 ¥ Think about a time in your life when you felt really empowered. 
Next time you're ready to prospect, prepare by visualizing yourself at that
special moment when you knew you were awesome! 

Feel the feeling, remember the moment, place yourself mentallyand emotionally back in that time of personal success.

 ¥ Place a full-length mirror in your office space or near your desk.
Practice getting comfortable with yourself. Look into the mirror and 
give yourself four sincere compliments every single day.

 ¥ Pay attention to your internal communication, your self-talk. 
Are you thinking positive, empowering thoughts that will build your 
self-esteem or are you constantly putting yourself down?

 ¥ Pay attention to how you interact with others. 
If you are negative with them, odds are you are being negative with yourself.

 ¥ Immerse yourself in an environment of self-confidence. 
Associate with successful, self-confident people. Read books and listen to speeches by people who have a track record of helping others develop good 
self-esteem.

 When I began implementing these few, easy suggestions I'm sharing 
with you, my business exploded in a good way! 

Keep sticking to your plan of action, focus on your many great qualities and have patience with yourself. 
Continue to develop your skills daily and realize that transforming your life is a  marathon, not a sprint!

 ******************************************************************************************

Be Good to Yourself Today

 ¥ Sit down tonight and make a list of your good qualities. If you 
want to work with friends, meet together and list, not only your own good
qualities, but each other’s as well.

 

¥ Post the good-qualities list in a place where you will be forced 
to see it daily. 
Commit to review the list each time you see it.

Identify a positive person who loves you and builds you up and commit to spending more time with them.
